Abstract: This study is designed to examine the behavioural intention of micro enterprises to use the Integrated Cash Waqf Micro Enterprise Investment (ICWME-I) model as a source of financing in Malaysia. The primary data are collected from the survey administered to micro entrepreneurs in the Klang Valley and the analysis is conducted using Structural Equation Modeling (SEM). Furthermore, the model has validated its acceptance in the field by adopting the Theory of Reasoned Action (TRA). This study has revealed that both the attitude and subjective norms are found to have a positive impact on the intention of micro entrepreneurs to use the ICWME-I Model in the context of Malaysia.
Introduction
Micro Enterprises (MEs) have played an essential role in contributing to economic growth, employment generation and industrialization through entrepreneurship development. The contributions of these MEs to the national economy can be determined in terms of some inter-related issues: economic (income generation), social (poverty reduction) and political (wealth redistribution) (Nasrullah 2012). In terms of their economic contributions, this includes employment creation, wealth creation, the expansion of output, the utilization of local resources and the adaptation of indigenous technologies. Meanwhile, the social benefits include other dimensions such as a reduction of poverty, balanced development, the provision of goods and services appropriate to local needs, a seed bed for new initiatives, and redistribution of both income and opportunity in the community. On the other hand, the role of the MEs in politics can be realized from the redistribution of wealth, opportunities and therefore power within the community (Nasrullah 2012). Furthermore, it is noted that the MEs' contributions also cover a wide range of areas and sectors with a disproportionate number of total establishments in many countries.
Some statistics indicate that they account for more than 70 percent of all regional enterprises and up to 50 percent of paid employment, including in Malaysia. In Malaysia, MEs form the largest composition of enterprises, along with small and medium enterprises with 77 percent, 20 percent and 3 percent respectively (Economic Census: Profile of SMEs 2011). MEs in Malaysia are defined as establishments with less than 5 employees, or less than RM 250,000 in sales turnover for all sectors, namely for agriculture, mining and quarrying, construction, services and manufacturing. In terms of their contribution to the national gross output and value added, Malaysian MEs contributed RM93.6 billion and RM54.53 billion, respectively (Economic Census: Profile of SMEs 2011). Meanwhile, for the total employment figures by the MEs in Malaysia, they employed 1.3 million workers or 36.5 percent, with an average of 3 workers per establishment.
Despite being recognized for their importance and contribution towards the Malaysian economy, many constraints to the MEs development exist, and the most formidable constraint is the lack of access to external finance. To grow and prosper, businesses of all sizes including the MEs, need access to financial services. However, the studies by Hashim (1999) , Ting (2004) , Saleh and Ndubisi (2006) , Abdullah and Mannan (2010) , SME Annual Report (2011/2012) , SME Masterplan (2012 Masterplan ( -2020 , and Aris (2006) pointed out that the lack of access to external financing from financial institutions and government agencies were cited as major hindrances to the MEs development. Among the factors that hindered their access to external finance are (i) inadequate collateral, (ii) insufficient legal status, (iii) high transaction costs, (iv) insufficient information and documentation, (v) no financial track record, (vi) the nature and quality of their business, (vii) rigidity in the financing procedures and (viii) a lack of awareness about the financial facilities. Furthermore, most of the financial institutions do not serve MEs, because MEs are perceived as having a high risk of defaulting on loans, and also because of the high costs involved in small transactions and perceived low relative profitability.
In order to address the issue of accessing external financing by the MEs, the Malaysian government has introduced several financial assistance programs and allocations over the years to enhance financial accessibility. For example, in 2013, the Government implemented a total of 139 programs with a financial commitment of RM9.9 billion for the SMEs. In addition, the Government is also working together with the private sector in undertaking another 15 programs which amount to RM8.5 billion of funding. Altogether, there are 154 programs amounting to RM18.4 billion. From these allocations, access to financing accounts for 38 percent of the total number of programs and 93 percent (RM9.2 million) of the total funds committed by the Government during the year (SME Annual Report 2012/2013).
Although the government has allocated a huge amount for financial assistance and provided various programs for the SMEs, the effort is seen as being less effective when the impact from the business activities receiving this funding is found to be insignificant (Abdullah et.al, 2001) . Such a situation occurs when the assistance program is offered through many government or private agencies without appropriate oversight. According to Abdullah et.al (2001) , the ineffectiveness of these assistance programs is due to: (i) the limited number of SMEs which receive the full range of assistance, (ii) inefficient allocation of the resources, and (iii) the programs only focus on developing new enterprises. Therefore, in spite of the Government's efforts to promote financial accessibility through various measures, the micro enterprises are still facing the problem of accessing external financing.
To meet the need for financial services by micro enterprises, alternative approaches have been introduced and applied in many developing countries by utilizing microfinance institutions (Suryana and Komaladewi 2012; Akorsu 2012; Ngehnevu and Nembo 2010; Husain et al. 2005; Nawaii and Shariff 2011; Mondal 2012; Ventkatasubramanyan 2001) and Islamic microfinance institutions (Muhammad 2012) . However, the suggested former model of using microfinance institutions was of no avail in solving those problems, particularly when related to high interest rates (Anyanwu 2004; Parveen 2009; Weiss and Montgomery 2004) . Also, Islamic microfinance institutions face their own issues when the existing practices of the Islamic microfinance institutions tend to converge with the conventional practices (Muhammad 2012) . For example, the financing modes being used by the Islamic microfinance institutions are mostly debtbased, which has a similarity to the interestbased conventional modes (Muhammad 2012) . In some Muslim countries, the Islamic microfinance institutions' operations tend to be costly due to the dominance of Murabahah practices, or administrative charges that are tantamount to riba (Hassan 2010; Muhammad 2012) . Furthermore, most of the suggested models focus on the SMEs in general, rather than on the component-based SMEs, particularly the micro enterprises. There is a lack of a well developed and tested model specifically for these micro enterprises.
There is therefore an urgent need for an alternative model that could improve the financial accessibility of the micro enterprises. This paper proposes an Integrated Cash Waqf Micro Enterprise Investment (ICWME-I) model as a viable solution to the problems that micro enterprises in Malaysia continue to face. The proposal could help to improve the situation that is deteriorating almost all the time. Later, we will show this study's use of the Theory of Reasoned Action (TRA) to justify the behavioral intention of micro entrepreneurs to using the ICWME-I model. To the best knowledge of the researcher, there has been little research into cash waqf and micro enterprises using TRA. The present research was designed to test empirically the behavioral intention of micro entrepreneurs in using the ICWME-I model.
Literature Review Empirical Studies on the Problem of Accessing Finance
Several empirical studies had indicated that the micro enterprises in Malaysia suffered from the problem of accessing external financing. The lack of collateral, insufficient documents to support a loan application, no financial track record, the nature of the business and a long loan processing time are some of the factors that prevented them from accessing external financing (Aris 2006) . Based on their observations, they found that in general, micro entrepreneurs faced financial difficulties particularly during the startup stage. They also found that the rigidity of the procedures to access financial programs hampered the smooth success of the programs. Their general observations were also supported by the studies by Selamat et al. (2011) and Kasim et al. (2010) . Selamat et al. (2011) examined the challenges to the performance of micro enterprises in a particular place in Malaysia, namely Balik Pulau, which is in Penang. By using indepth interviews with 21 respondents, they found that limited access to finance was a significant challenge that affected the micro entrepreneurs in that area. Due to the lack of access to external financing, many of them were using their own savings to start their businesses. These findings were also consistent with Subramaniam (2010) , who examined the challenges faced by youths in micro enterprises in Malaysia. Based on her personal interviews with several of them, she pointed out that the lack of access to external financing became a major factor that led them to rely more on internal financing.
These two studies' findings are also relevant to the micro enterprises in other states in Malaysia, such as in Perak, Selangor and Melaka. For instance, Salleh and Sidek in 2011 studied the issues that were faced by the rural micro enterprises in Perak. For this study, they interviewed 30 entrepreneurs involved in rural micro enterprises. Their results revealed that most of the entrepreneurs faced the problem of access to financing. In the state of Selangor, Ali et al. (2010) examined the problems facing by Malay micro entrepreneurs. Based on the feedback received from 65 respondents, the authors revealed that most of the Malay micro entrepreneurs faced similar problem of access to financing. Furthermore, for the case of Melaka, Kasim et al. (2010) examined the challenges that hindered the development of Malay female micro entrepreneurs. Their result also provided similar results, in that most of the female micro entrepreneurs claimed that the lack of access to finance hampered their businesses' development.
Meanwhile, in the current study by Meza (2012), he examined the financial barriers to micro enterprises in Malaysia and Costa Rica. He used in-depth personal interviews with micro entrepreneurs. He found out that access to the financing offered by public banking institutions in Malaysia and Costa Rica were characterized as not being attractive and lacking in adequate collateral to support the micro enterprises' financial and economic needs. Therefore, due to the lack of access to the financial sources, most poor and lowincome micro entrepreneurs continued to rely on self-financing or informal sources of financing.
The challenges facing the Malaysian SMEs are apparently shared by SMEs in other countries. For example Stephanou and Rodriguez (2008) examined the financing challenges faced by SMEs in Colombia. Based on the data collected and interviews with the authorities of the SMEs, the lack of access to finance has been cited as an important problem for the SMEs, and was ranked among the most important constraints, particularly for smaller and newer firms. According to the authors, the most important factors limiting access to finance were related primarily to interest rates, the maturity of the businesses, collateral requirements and lending procedures.
Ganbold (2008) found that in Mongolia, access to finance, especially external finance, for SMEs remained a major obstacle. According to his findings, he found that the large firms could gain easy access to finance for their capital requirements, compared to the micro enterprises. The main reasons that hindered them from access to finance were the high interest rates, limited access to long term loans, collateral requirements and a weak capacity to produce a proper business plan.
Meanwhile, in the case of Thailand, Punyasvatsut (2011) found that 40 percent of Thai firms, most of them small, could gain access to credit. The remaining 60 percent faced difficulties in getting access to financing. Based on the feedback received from the SMEs, inadequate collateral, a lack of business experience, the lack of a sound business plan, a non-performing loan history, and high transaction costs prevented them from accessing finance.
Ung and Hay (2011) studied the financial constraints faced by SMEs in Cambodia. Based on their findings using 180 randomly selected firms, they discovered that the firms with high sales volumes and high profit margins easily gained access to financing. Meanwhile, the small businesses were blocked from accessing finance due to the high collateral requirement, restrictions on the size of loans, high interest rates and short repayment periods.
Machmud and Huda (2011) examined the financial constraints faced by Indonesian SMEs. Based on their findings, about 44 percent of their SME respondents relied on internal financial sources, particularly personal savings and retained earnings. The respondents indicated that the two most important reasons for a loan application to be turned down were: (i) a poor credit history and (ii) a poor business plan.
Tadesse (2011) investigated the failure of Micro and Small Enterprises (MSEs) in the sub-city of Addis Ababa Arada, Ethiopia. He used a survey covering 49 randomly selected MSEs to examine whether firms had problems accessing finance or not. Based on his findings, the lack of access to finance was caused by such factors as the inappropriate delivery of the loans, high collateral requirements, high interest rates, the small size of the available loans and the limited availability of financial instruments.
Theory of Reasoned Action
The Theory of Reasoned Action (TRA) is used to predict an individual's behavioral intention based upon his/her attitude towards the behavioral and subjective norms (Fishbein and Azjen 1975 ). An individual's positive or negative evaluation of performing the behavior is identified as their attitude towards the behavior. Meanwhile, the subjective norm refers to the perception of a person to the social pressure put on him/her to perform, or not to perform, the behavior (Lada et al. 2009 ).
According to the theory, attitudes are derived from beliefs. Usually, a person will hold a favorable attitude toward performing the behavior if it leads to mostly positive outcomes, while a person who believes that performing the behavior will lead to mainly negative outcomes will hold an unfavorable attitude to it (Lada et al. 2009 ). The subjective norm is also a function of the beliefs that reflect the influence of individuals or groups to think whether he/she should or should not perform the behavior. These beliefs are termed normative beliefs. A person who believes that most referents with whom he is motivated to comply think he should perform the behavior will receive social pressure to do so (Lada et al. 2009 ). Figure 1 represents the TRA model in a structural form.
The TRA has received great popularity in many disciplines, due its flexibility and ease of application to different situations (Ramayah et al. 2003) . This theory has been applied in different contexts such as in businesses, information technology (IT), health, banking, Islamic banking and many others.
For example, Fauziah et al. (2008) examined the intentions of consumers in Malaysia to engage in a diminishing partnership contract from an Islamic bank for their home financing. By utilizing 300 samples, the result indicated that both the attitude and subjective norms were able to explain the behavioral intention, with the subjective norms giving more influence.
Meanwhile, Abiden et al. (2001) and Sapingi et al. (2011) studied zakat payment behavior among Muslim employees and academics in Malaysia. Based on the feedback received from 231 respondents, they found that the attitude towards the behavior and subjective norm significantly influenced the intention to pay the zakat.
Alternatively, Lada et al. (2009) examined which factors led to a consumer choosing halal products in Labuan, Malaysia. The findings indicated that the TRA was able to predict the intention to choose halal products. The attitude and subjective norms were found to be positively related to the intention, with the subjective norm being the more influential predictor.
Realizing the application of the TRA in various fields, this study aimed for the additional contribution from the TRA in the area of the Islamic voluntary sector, specifically the waqf. To the best knowledge of the researcher, there has been little research into cash waqf and micro enterprises using the TRA. The present research was designed to test empirically the behavioral intention of micro entrepreneurs to using the ICWME-I model. Thus the present study is intended to examine the following Research Questions (RQ) after developing the ICWME-I model:
1) To what extent can attitude influence the intention of micro entrepreneurs to use the Integrated Cash Waqf Micro Enterprise Investment (ICWME-I) model?
2) To what extent can the subjective norms influence the intention of micro entrepreneurs to use the Integrated Cash Waqf Micro Enterprise Investment (ICWME-I) model?
Hypotheses Development
Based on the TRA, the research hypotheses are posited to identify the effect of both attitude and the subjective norm on the behavioral intention of micro enterprises to use the ICWME-I Model. The hypotheses are as follows: 
The Need For an Alternative Model
The problem in accessing external finance by the MEs in Malaysia, as discussed by Hashim, (1999), Hassan et al. (2010) , Kasim et al. (2010) , Selamat et al. (2011) , Sidek (2011), Ali et al. (2010) and Meza (2012) is due basically to the following reasons: (i) inadequate collateral, (ii) insufficient legal status, (iii) high transaction costs, (iv) insufficient information and documentation, (v) no financial track record, (vi) the nature and quality of their business, (vii) rigidity in the financing procedures and (viii) a lack of awareness about the financial facilities.
Therefore these problems, which will lead to a failure to secure the necessary capital, call for an alternative model that will be based on a collateral-free, profit-risk sharing relationship, which is cost efficient, increase extension services and an interest free system that will increase productivity and value added products. Since the existing programs run by the financial services are not able to produce significant results, it is reasonable to develop and adopt a new model that would restore the position of Malaysia's micro enterprises, so they are again one of the important segments of its economic development. This paper therefore propose an Integrated Cash Waqf Micro Enterprise Investment (ICWME-I) model which is a participatory form of contract between the Cash Waqf Institution (CWI) and the micro enterprises as an alternative to the existing policies. The ICWME-I model is expected to mitigate or minimize the aforementioned problems. This is due to the fact that no collateral or interest is required, it is free from third party intervention, has enhanced extension services, any profits realized from the investments, and any risks, are shared among the parties and it will facilitate value added products. Under the ICWME-I model, the CWI will be compelled to provide a financial facility and continuously monitor and educate the micro enterprises in order to maximize their revenues and protect the capital invested. Due to the absence of interest and collateral in the ICWME-I model, micro enterprises will have the opportunity and motivation to increase their scale of operations.
Proposed Model

Overview of Waqf, Cash Waqf and Its Characteristics
Waqf literally means to stay in perpetuity (Ahmed 2004). Technically, it is holding a maal (an asset) and repeatedly extracting its usufruct for the benefit of an objective representing righteousness and/or philanthropy for as long as its principal is preserved by its own nature -as in land -or from arrangements and conditions prescribed by the waqf founder (Kahf 2003) .
The waqf needs to fulfil three main important characteristics, namely (i) irrevocability (ii) perpetuity, and (iii) inalienability. The donor cannot revoke his donation once the property is declared as waqf, and this is known as irrevocability. The perpetuity of the waqf property occurs where the declaration by the donor is binding and perpetual in nature, hence fixed asset properties. It is known as the perpetuity of the waqf property. This perpetuity brings benefits for both the donor and the beneficiaries. Meanwhile, the waqf property is not subject to sale, disposition, mortgage, gift, inheritance, attachment, or any alienation whatsoever and this is known as the inalienability of the waqf property.
During Islamic history and civilization, waqf has played a significant role in the provision of social benefits, such as education and health, public facilities (roads, bridges and national security), commercial business, utilities (water and sanitation), religious services (the building and maintenance of mosques and graveyards), helping the poor, orphans and the needy, creating employment, supporting the agricultural and industrial sectors, all without imposing any cost on the government (Mohsin 2008) .
A cash waqf means the devotion of an amount of money by a founder and the dedication of its usufruct in perpetuity to a prescribed purpose (Mohsin 2008) . In this case, the donor endows a cash waqf instead of real estate or a fixed asset. The use of cash waqf came into prominence in the 8 th century after Imam Zufar approved their use (Cizakza 2004) . Based on his view, a cash waqf can be invested through Mudarabah and the profits generated would be spent for the charity's purposes.
Later, in early 15 th century these endowments (cash waqf) had been approved by the Ottoman courts and they had become the dominant form of waqf donations and were extremely popular until the end of the 16 th century (Cizakza 2004) . During the Ottoman period, education, public works, health and religious services were financed by cash waqf (Toroman et al. 2007 ). Due to the historical and golden role of cash waqf in the past, nowadays in the 21st century, there is growing evidence of the revitalization of interest, promotion and rethinking into the role of the cash waqf for community development.
One of the suggestions that arose is to integrate a waqf into enterprises. Several contemporary Muslim scholars have attempted to integrate waqf for small and medium enterprises, particularly to support their financial needs. In the next section, this study will unveil a number of earlier studies that integrated waqf with human capital development.
Waqf and Financing
A good number of studies stressed the utilization of cash waqf for the financing of enterprises, particularly micro enterprises (Elgari 2004; Cizakca 2004; Dusuki 2008; Hasan 2010) . According to these studies, the proper utilization of the waqf mechanism, as a source of financing, can play a role in providing sufficient funding for the micro entrepreneurs.
For example, in 2004, Elgari came out with the idea to integrate waqf into the concept of interest free loans or Qard Hassan. The aim was to provide a source of financing for the poor and those restricted from accessing regular financial institutions. In order to perform this operation, Elgari recommended establishing a nonprofit financial intermediary, called the Qard Hassan bank. The capital for the bank would come from the monetary (cash) waqf donated by Muslims.
Cizakza (2004) also suggested a model where the cash waqf can be used to meet the social objectives of the society by providing financing assistance to the entrepreneurs through the concept of partnership (Mudharabah). He also suggested that cash waqf can be used as microfinance tools for the poor or for entrepreneurs.
Meanwhile, Lahsasna (2010) suggested the cash waqf model to enhance the financial services for SMEs in Malaysia. This suggested model is expected to improve domestic economic growth and play a vital role in the socioeconomic development by allowing the SMEs access to financial services. The investment of these cash waqf will be made with debt financing and equity financing contracts such as Murabahah, Ijarah, Istisna and Bai Bithamil Ajil, Mudharabah and Musharakah for the SMEs in Malaysia.
Also in 2010, Tohirin found that the cash waqf system was a solution to the lack of access to formal banking institutions in Indonesia. Through proper utilization and investment of these cash waqf assets, SMEs would be able to expand their business ventures through partnerships with the cash waqf institutions.
From these models, as proposed by the various authors, it has been shown that the integration of waqf and micro enterprises is a possibility, to effectively address the issue of financing for micro entrepreneurs. Although the model proposed by various studies has a similarity with the present study, there are also major differences as mentioned earlier. Furthermore, most of the studies discussed the conceptual and theoretical aspects of waqf and enterprise models, without any hypotheses formulated to measure the entrepreneurs' intentions to use those models. This study fills this gap by proposing an Integrated Cash Waqf Micro Enterprise Investment (ICWME-I) model which is a participatory form of contract between the waqf institutions and the micro enterprises. This model incorporates Musharakah Mutanaqisah (diminishing partnership) financing arrangements between the waqf institutions and the micro enterprises.
Proposed Integrated Cash Waqf Micro Enterprise Investment (ICWME-I) Model
As the existing schemes of financing are unable to meet the financial needs of micro enterprises, there is a need to look for a more effective funding scheme to help micro enterprises. An Integrated Cash Waqf Micro Enterprises Investment (ICWME-I) model is proposed with the aim of it being an alternative option to the existing micro enterprises schemes for financing in Malaysia as shown in Figure 1 .
Below are the detailed explanations of the above model: potential micro enterprises, to ensure that they are able to generate revenue, and to monitor their businesses.
After this model was developed, this study undertook an empirical survey to gauge the intentions of micro enterprises to use this model. Hence, in this study, the researcher applied the Theory of Reasoned Action (TRA) as discussed in an earlier section. This theory is basically a method to empirically test the intentions of micro entrepreneurs to use the ICWME-I model developed by the study.
Methods
Data Collection
The study focuses on micro enterprises in the Klang Valley (Selangor and Kuala Lumpur). This area was chosen, as the database for SMEs which also includes micro enterprises, showed it had the highest number. A random sampling was drawn for the survey. Sampling was conducted by distributing questionnaires to the owners of micro enterprises. The sample size was four hundred and twenty (n=420) individuals. 19 (4.52 percent) of the 420 respondents were excluded due to their incomplete survey responses. This resulted in a total of 401 effective responses which were used in the data analysis procedures. Therefore, the effective return rate was 95.5 percent
Sample Size
The selection of an appropriate sample size is an important issue in Structural Equation Modeling (SEM). According to Hair et al. (2006) , a sample size ranging between 200 and 400 is sufficient for SEM to give precise results. This is also supported by Kline (2011) who suggested that the sample size for SEM should be large enough (n>200). Thus, by taking the suggestions of Hair et al. (2006) and Kline (2011) , the present study has surveyed a total sample of 420 micro enterprises. However, only 401 effective responses were used in the data analysis procedures.
Research Instruments
This study adopted a self-administered questionnaire design. The questionnaires were adopted and adapted based on the Theory of Reasoned Action (TRA). For these TRA questionnaires, this study developed the items in the questionnaires by adapting measures which were developed by previous studies that used TRA (Ajzen & Fishbein, 1980; Abduh, 2011; Muhammad, 2012) . It was aimed at finding the acceptance and intention of micro entrepreneurs in Malaysia to use the ICWME-I model.
For example, the items included for the construct of behavioral intention are (i) "I intend to use the ICWME-I model if it is offered" coded as F38, (ii) "I plan to use the ICWME-I model if it is offered" coded as F41 and (iii) "I have a strong intention to use the ICWME-I model if it is offered" coded as F43. Meanwhile, the items included for the construct of attitude comprise (i) "Engaging with the ICWME-I model is valuable" coded as F16, (ii) "Engaging with the ICWME-I model is suitable" coded as F19 and (iii) "Engaging with the ICWME-I model is in line with my religious values" coded as F24. The items included for the construct of subjective norms include (i) "Most people who are important to me think that I should use this ICWME-I model for financing purposes" coded as F32, (ii) "Most people who are important to me think that I should use this ICWME-I model for enhancing my skills" coded as F33 and (iii) "Most people whose opinion I value would approve my action in using this ICWME-I model for financing purposes" coded as 34.
Data Analysis
The collected data were analyzed using SPSS Statistics 20 and AMOS 20. Following the procedure suggested by Anderson and Gerbing (1988) , a measurement model was estimated before the structural model. A Confirmatory Factor Analysis (CFA) was employed to assess the measurement model and to test the data's quality, including its reliability and construct validity checks. Structural Equation Modelling (SEM) was conducted to assess the overall fit of the proposed model and to test the hypotheses.
Results and Discussions Descriptive Analysis
As shown in Table 1 , a total of 265 (66.1 percent) of the respondents were male, while 136 (33.9 percent) were female. The respondents were classified into four age categories. The age range of the respondents consisted of 149 (37.2 percent) who were 20-30 years old, 140 (34.9 percent) were 31-40 years old, 69 (17.2 percent) were 41-50 years old and 43 (10.7 percent) were over 50 years old. The respondents were also classified into three marital categories. Among the choices given were married, single and divorced. Most of the subjects, 268 (66.8 percent) were married. The survey also indicated that 117 (29.2 percent) of the respondents were single and 16 (4 percent) were divorced. In terms of their education level, the respondents were classified into five categories. For this purpose, the respondents were asked to identify the highest level of education that they completed. The choices given were no education, secondary (SPM), Diploma, Bachelor degree and Master/PhD. The distribution consisted of 21 (5.2 percent) with no education, 157 (39.2 percent) had a secondary education (SPM), 115 (28.7 per- Meanwhile, in Table 2 , it shows that the respondents were categorized into 3 categories based on the number of years they were in business. 254 (63.3 percent) of the respondents had operated their business for between 0-5 years, with 101 (25.2 percent) for 6-10 years. Only 46 (11.5 percent) had more than 10 years. In terms of the category of their businesses, 387 (96.5 percent) of the respondents were in service oriented businesses, followed by 8 (2 percent) in agricultural ones. The remaining 4 (1 percent) and 2 (0.5 percent) were involved in manufacturing and construction, respectively.
The respondents were also classified into five groups by their annual sales turnover. The respondents were asked to pinpoint their annual sales turnover. The distribution consisted of 226 (56.4 percent) between RM10,000-RM50,000, 113 (28.2 percent) RM50,001-RM100,000, 31 (7.7 percent) RM100,001-RM150,000, 25 (6.2 percent) RM150,001-RM200,000 and 6 (1.5 percent) RM200,001-RM300,000.
Furthermore, as depicted in Table 3 below, 123 (30.7 percent) of the respondents indicated that they had applied for an external loan in the last 6 months to 1 year. Hence, it is appropriate to investigate the reasons behind their application for a loan. Table 6 .4 indicates the most commonly cited reason for applying for external finance: (78) 19.5 percent of the respondents said it was for expansion, (56) 14 percent said it was for capital purchases and (41) 10.2 percent stated it was for working capital. Another reason given by (10) 2.5 percent of the respondents was that they needed the loan to finance their plans for relocating their businesses. Annual Turnover RM10,000-RM50,000 226 56.4 RM50,001-RM100,000 113 28.2 RM100,001-150,000 31 7.7 RM150,001-RM200,000 25 6.2 RM200,001-RM300,000 6 1.5
Although Table 3 shows that micro enterprises may eventually succeed in raising external financing, they encounter problems in the process of obtaining their loans. Hence, the respondents were asked about the difficulties they experienced in the process of applying for and obtaining external financing during the last six months to one year.
As shown in Table 4 , 73.8 percent of the respondents stated that a higher interest rate was one of the difficulties they faced in obtaining external financing. They also agreed that the strict documentation requirements and collateral requirements affected them. These two factors received 76.6 percent and 78.8 percent, respectively. A further 79.8 percent also disclosed that they were faced with the problem of insufficient amounts of financing from the financial institutions. The other obstacles, such as the long duration of their loans (81.3 percent) and the characteristics of their businesses (28 percent) were also seen to place undue pressure on the micro enterprises to obtain finance. 
Structural Equation Modeling
Measurement Model A measurement model was estimated using the maximum likelihood estimation method. The initial 25 items developed for measurement were subjected to a CFA. Later, after running the new measurement models, the results of the CFA on these 23 items showed a moderate fit to the data as shown in Table 5 . The chi-square value ( 2 ) of the measurement model was 967.783 (df = 216, p = 0.000). The Normed  2 value of 4.480 falls within the range of below 5, as suggested by Marsh and Hocevar (1988) . Other practical fit indices demonstrated that the measurement model fitted the data well (RMSEA 0.098; CFI 0.927). Consequently, this measurement model was used for all further analyzes.
Meanwhile, as shown in Table 6 , the construct reliability values were well above the 0.70 level suggested by Nunnally (1978).
All standardized factor loadings emerged fairly high and significant, ranging from 0.622 to 0.94. This suggested convergence of the indicators with the appropriate underlying factors (Anderson and Gerbing, 1988) . The Average Variance Extracted (AVE) values for each construct were all above 0.50 (Fornell and Larcker 1981) . Overall, these results showed strong evidence of the unidimensionality, reliability, and validity of the measures.
The discriminant validity of the constructs is shown in Table 7 . Smith et al. (1996) proposed that each construct's AVE is compared to its Squared Correlation (SC) with other constructs. In this regard, if the average variance extracted of a factor is greater than the squared correlation between that and every other factor, the factor exhibits discriminant validity. The result shows that the square root of the AVE between each pair of factors was higher than the correlation estimated between factors, thus ratifying its discriminant validity (Hair et al. 2006 ). The hypothesized relationship in which micro entrepreneurs' attitudes toward their intention to use the Integrated Cash Waqf Micro Enterprise Investment (ICWME-I) model was statistically significant (â1 = 0.360, t-value = 6.073, p < 0.01), thus Ha1 was supported. The results indicated that when the micro entrepreneurs had a more positive view about the outcome of their involvement with the ICWME-I model, the more favorable their attitude was toward their behavior and subsequently, the stronger their intention was to take the initiative to use the ICWME-I Model to finance their businesses and also for human capital development. Meanwhile, the second hypothesis (Ha2) also found that the subjective norms had a significant influence on the micro entrepreneurs' intention to use the ICWME-I model. Therefore, research hypothesis two was supported (2 = 0.40, t-value = 7.009, p < 0.01) as shown in Table 8 . It is believed that the social pressure groups that assert the subjective norms, including family members, relatives, friends, neighbors and co-workers, influenced the decision making process of the survey's respondents who are interested in using the ICWME-I model in the future. 
Conclusion
This study has examined the problems of accessing external financing faced by micro enterprises in Malaysia. The study identified financial problems as the main obstacle, due to (i) inadequate collateral, (ii) insufficient legal status, (iii) high transaction costs, (iv) insufficient information and documentation, (v) no financial track record, (vi) the nature and quality of the business, (vii) the rigidity of the financing procedure and (viii) a lack of awareness of the financial facilities.
Therefore, there is a crucial need for an alternative model of financing that should be based on being interest-free and collateralfree. In addition, this model should also be able to help micro enterprises financially. The Integrated Cash Waqf Micro Enterprises Investment (ICWME-I) model proposed integrates all these identified aspects.
This model has been tested using the Theory of Reasoned Action (TRA) in order to identify which factors are influencing the intention of the micro enterprises to use the ICWME-I model. This study has proven that both the attitude toward behavior and the subjective norms are directly significant in influencing the micro entrepreneurs' intention to use the ICWME-I model. The findings of this study can be used to develop a specific framework in which to examine other components of using the ICWME-I model's behavior and to plan appropriate intervention strategies to increase access to finance. 
